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In good times, wealth

advisors temper exuberance,
keeping those with much to lose focused on life
goals rather than quick kills. In bad times, they provide reassurance by offering the kind of wisdom that
only years of study, determination and experience
can provide. In the following pages, Worth contributor Judy Martel offers insights into the way leading wealth advisors and their clients work together
to build security and trust.We then present the Top
100 Wealth Advisors for 2007. Each year, Worth
honors financial strategists who go above and
beyond mere service to their clients. We recognize
those who offer wise counsel, consistency and integrity. Simply put, they are the best at what they do.
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Creative Planning Private Wealth Mgmt., Overland Park

913.338.2727

$591 million

$215 million

$2.8 million

N/A

SpinosaNogues Financial Advisors (Linsco Private Ledger),
Mandeville

985.674.6722

$126 billion

$90 million

$4.4 million

$1 million

Bank of America, Baltimore

410.547.4771

$1.5 trillion

$285 million

$185 million

$25 million

Kansas
Peter Mallouk, MBA, CFP

Louisiana
Lawrence Spinosa, CPA, CFP, ChFC, CLU

Maryland
Howard Weiss, MBA

Massachusetts
Alice Finn, JD, CFP

Ballentine Finn & Co., Waltham

781.314.1310

$5 billion

$200 million

The Top 100 Methodology

$61 million

$10 million

Glenn Frank, MBA, CPA, CFP, PFS

Wachovia Wealth Management, Waltham

781.392.2821

$706 billion

$63 million

$7.6 million

$4 million

Pran Tiku, CFP, ChFC

Peak Financial Management, Waltham

781.487.9500

$266 million

$165 million

$3.5 million

$1 million
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